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FAVORITE PART OF YOUR JOB Getting
to know my patients and earning their
confidence BEST ADVICE YOU'VE
RECEIVED Listen to your patients and
what they want ALTERNATIVE OCCU-
PATION Painter HOBBIES Painting,
bicycling, hiking and working out
FRAMED PHOTOS ON YOUR DESK My
dogs BEAUTY PRODUCT EVERYONE
SHOULD HAVE Sunscreen I’'M NEVER
WITHOUT My computer IWOULD LOVE
TO OWN An olive farm in New Zealand

Dr. Vic A. Narurkar of the Bay Area Laser Institute has built a career leading the cutting-
edge of technological advances relating to skin-care. “In my fellowship and at my present
practice, | have run clinical trials and have worked to help develop many of the lasers and

=N innovator, educator

treatments that are standard in the field of dermatology.”

The San Francisco-based doctor began his career in academ-
ics, where he ran the University of California Davis Laser
Center, and continues to serve there as an associate clinical
professor. His inquisitive love for education led him to research
developmental uses for a host of technologies, including the
Fraxel™ SR laser and combination treatments with Botox® and
fillers. When not pursuing the next great medical advance-
ment, Dr. Narurkar offers patients a multitude of nonsurgical
modalities, such as photofacials, Radiesse®, Juvéderm™ and
the ever-popular Botox. In fact, his practice is a Botox training
center where other doctors come to learn proper injection
techniques. “Possessing the skills to make patients happy is
just one aspect of what | do. The other involves dedicating

myself to ongoing research.”

The modern, boutique practice strives to be accommodating
and accessible to patients every step of the way, starting with
a personal consultation and ending with a natural-looking out-
come, all executed by the dermatologist himself. “I perform
the consultations and the procedures because | feel that the
initial trust-building aspect is imperative to forging a solid
partnership where both doctor and patient work together,
toward a common goal. From there, once a mode of action is
established, | realize the patient’s vision to the best of my
abilities, in relation to my perception of their goals and in

tandem with a discerning, artistic approach.”

“The initial trust-building
aspect 1s imperative to
forging a solid partnership.”

—VIC A. NARURKAR, MD, FAAD
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